B2B mapkeTuHr

®UNO0 npenopasartens
PbikannHa Onbra BnagnmmnposHa

Llenb ocBoeHUA AUCLUNJINHDI

Lenbto yuebHon ancumnanHbl «B2B mapkeTuHr» aBnasetca npuobpeteHne CTyaeHTamu
3HaHWI 06 0COBEHHOCTAX MAaPKETUHIOBOW AEeATENbHOCTM Ha NMPOMbILLUAEHHOM PbIHKE W
pbiHke B2B B Manom n cpeaHem 6usHece. [NonyveHne KOMNETEHLUNI B yrpaBAeHYECKOM
N onepaLMoOHHON AeATEeNbHOCTU MapkeTosora Ha pbiHke B2B B Masom u cpeaHem
6usHece. B gaHHOI nporpamme paccmatpuBaetca B2B mapkeTuHr B Manom 1 cpesHem
6usHece. Ero ocobeHHOCTW, cTpaTerMm M TakKTUKK, a TakXKe OnepaunoHHble 3ajauu
OTZE/10B MapKeTUHra rnpeanpuaTnin, AencTBytolnx Ha pbiHKax B2B B ManoMm 1 cpeaHem
6usHece. B pe3synbTaTte M3y4yeHHOro Kypca CTyAeHTbl JO/KHbI UMETb MpeaCcTaBieHne o
MapKeTUHIOBOW CTpaTernv MpeanpuATUin BeAyLMX AeATeNbHOCTb Ha Gu3Hec-pbiHKaXx.
YMeTb NpuHUMaTh yrnpas/ieHYeckne pelleHuns, pellatb TakTU4eckue 3ajadn, KoTopble
nocTaBfeHbl Nepes OTAenoM (AenapTaMeHTOM) MapKeTWUHra, NMoHWMaTb B3aMMOCBA3b
oTAena MapkeTuHra C ApyruMun oTaenamym KOMMAaHUM W ymeTb paboTatb B 3TOM
B3auMocBaA3n. [lporpamma Hanpas/ieHa Ha pa3BUTME HaBbLIKOB YMpaB/IeHYECKOro
nepcoHana rno cneumnanbHOCTM.

Kpatkoe coaep)xaHue AUCUNIJIVHDI

1. OcHoBbl B2B  MmapkeTuHra. MacwTabbl 6u3HEC-MapKeTUHra U YCAOBUA
dbopmmpoBaHma BU3HeEC-PbIHKOB.

Cnpoc Ha B2B pbiHke.

dopmMmpoBaHMe MapKeTUHIOBOW cTpaTernmn Ha B2B pbiHke.

3aKyrnkun n nokynarenbckoe nposegeHune Ha B2B pbiHkax.

MapkeTVHIroBbIM aHann3 Ha pbiHKe B2B 1 KOHKYpeHTHas pa3Beska.

YnpaBneHve npogaxkamun 1 kaHanamu anctpnbyumm Ha B2B pbiHke.

N o AW

MapkeTnHrosble KOMMYHUKaLWK Ha B2B pbiHke.
O6wan TpyA0eMKOCTb ANCLUIMJ/IVHDI
3 3a4eTHble egnHuMLbl am 108 yacos.

NTOroBbIA KOHTPOZIL MO AWUCUMMIVHE MNPOBOAUTCA B GOpPME 3aliuTbl TBOPYECKON

AoMallHel paboThbl.
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