CTpaTernuyeckuii MmapKeTuHr (Ha v
AHI IMUCKOM fA3blKe)

®UNO0 npenopaBartens

OneiHnk AnekcaHap Hrukonaesuy

Llenb ocBOeHMA ANCLUUNJINHDI
1. PaccMOTpeTb MapKETUHT C MO3ULMIA Liefeit 1 cTpaTermm busHeca;

2. Co cTpaternyeckmx MnO3vLUIN CKOPPEKTUPOBATb MOHWMAHWE OCHOBHbIX MOHATUH,

MeTOAMK N MHCTPYMEHTapPNA MapKeTUHTra,
3. Oﬂpeﬂ,eﬂl/ITb, UTO BXOAUT N YTO HE BXOAUNT B KOMNETEHLIMIO «MapKeTOJIOroOB»;

4. 3aOCTpI/ITb BHMMaHME Ha TMNpakTu4eCkoOM MOHMMaHUN BaXKHEMNLLUMUX 3SNEMEHTOB
MapKeTUHTa;

5. TMoka3aTb cBoeobpa3Me WNCMONb30BAaHUA MapKeTUHra B Pas/nuHbIX 06aacTax

npeanpuHUMaren bCKOM AEATENIbHOCTH,

6. OTpaboTaTb HEKOTOPbIE BaXKHeLWMe NPUeMbl B MPUHATUM MapPKETUHIOBbIX PeLUeHNiA.
MpvBUTL MHTEPEC K MApPKETUHIOBOW AEeATeNIbHOCTM U 0ByunTb CTYAEHTOB BblHOPY
Hanbonee akTyaabHbIX, ONTUMa/IbHbIX MAaPKETUHIOBbIX PELLEHWA.

KpaTKOE coaepikaHmne gNCUUNNJINHDbI

CTpatermyeckuit B3rns4 Ha MapKeTUHT MO3BOJIAET HE TONbKO BbICTPOUTb CUCTEMHOE
ynpaB/ieHUYeckoe MOHVMMaHWe MpeaMeTa, HO U BbIABASET BaXHOCTb  OLEHKM
MapKeTMHIOBOM AeATENIbHOCTU C MO3ULMNIA 3PPEKTUBHOCTA MPOBOAUMbBIX MEPONPUATUIA.

MpakTMyeckoMy acnekTy pacCMOTPEHWUs MOCTaBJEHHbIX B Kypce npobnem yaensercs
nepBocTeneHHoe BHMMaHwMe. Jlorvka kypca npeanonaraet ABuxeHue oT bonee obLmx
BOMPOCOB K YaCTHbIM.

PaccmaTprBaeTca MeCcTo MapkeTuMHra B cuctemMe ynpasiaeHus Gupmoii/opraHusauuen,
BbIABNSETCA BaXKHOCTb U MPUHLMMbI BbICTPAMBAHMUA NAaPTHEPCKMX OTHOLLEHM I KaK BHYTPU
opraHm3aumu, Tak 1 CO CTOPOHHUMM OpraHn3aLmaMm, KOTOPbIE JOMKHbI BbINMOJHATb CBOU
byHKUMM B peanuM3auumn  nocTaBaeHHbIX  ueneir.  OBOCHOBbIBaeTCA  CTporas
NoC/NeL0BaTENBHOCTb MCMONb30BaHMA, NOAOOP M 3HAUEHME PA3INYHBIX MapPKETMHIOBbIX
WHCTPYMEHTOB, TakKUX Kak CerMeHTMpPOBaHWe, MO3ULMOHUPOBaHME, OpeHAUHT B
obecneyveHnn BbibpaHHOW cTpaTernn. CnywaTtenm noayvat BO3MOXHOCTb OLEHUTb
cneumdrKy MapKeTUHrOBOM CTpaTerMm B 3aBUCUMOCTM OT chep npeanpuHUMaTenbCTBa,
CTaAWii XXM3HEHHOTO LuKaa NPoAyKTa, BbIBpaHHOro cermMeHTa pbliHKa U T.M.



CTpaTernueckuin MapKeTUHr (Ha ~&Ze==
AHI IMUCKOM f13blKe)

Ocoboe BHUMaHWMe yaenseTca 0COOeHHOCTAM MapKeTUHra Ha pbiHke B2B n B cdhepe ycnayr.
O6wan Tpy[0eMKOCTb AUCLUNIUHDI
3 3ayeTHble egmnHMLbl nan 108 yacos.

NTOroBblM  KOHTPOJIb NO  AWCUMNANHE TMPOBOAWUTCS B  (GOpPME MUCbMEHHOrO
3K3aMeHaLMOHHOTOo TecTa.
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