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AHAJIN3 UCITOJIb3OBAHUA
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TOBAPOB ITOBCETHEBHOTO CITPOCA

Cmambs nocesujeHa 8visigaeHut0 0coOeHHOCMell NPUMEHeHUs MAPKeMUH208bIX
mempux poccutickumu FMCG-komnanusmu. B Heii chopmyauposano onpedene-
HUe NOHAMUSL <MAPKeMUH208ble MeMPUKU», DACCMOMPEHb! U NPOAHAAUIUPOBAHbL
OCHOBHble KOHUeNUUU OUeHKU MapKemuH2080i dessmeabHOCMU, a Makice paspa-
bomana kaaccuuxayus MapKkemuH208bix Mempuk. B ocnose memodonoeuu ne-
Jcum OU3aiiH CMEUAaHH020 IMNUPUMECKO20 UCCAe008AHUSl, COCIMOAUE20 U3 08YX
nOCAe008aAMENbHBIX IMAN0B: NEPBO2O OCHOBHO20 Ka4ecmeeHH020 (ananus 40 eny-
ounHbIX unmepewio ¢ npedcmasumenamu FMCG-komnanuil) u 6mopoeo ocHo8-
H020 KauecmeeHHo2o (anaauz 14 enybunHbIX UHMEPBBIO ¢ npedcmagumensimu
FMCG-xomnanuii). Ha ochoge noayueHHbIX pe3yabmamos Ucciedo8anus 8blsié-
J1eHbl 0COOeHHOCMU NPUMeHeHUs MapKemun2oebix mempuk poccutickumu FMCG-
Komnanusamu. Pezyabmamer 0aHH020 Uccae008anus He MOALKO pacuupsiom 6azy
3HAaHUll 00 OYeHKe MapKemuH2080i essmeabHOCMU 8 HUX, HO U Mo2ym Obimb Uc-
noavzosaunvt poccutickumu FMCG-komnanuamu 04 pazpabomxu u cosepuiet-
CMBOBAHUS COOCMBEHHbIX CUCMEM OUEHKU MAPKemUuH2080l O0esmenbHOCmuU Ha
0CHO8e NpUMEeHeHUs MaPKemUH208bIX MempUK.
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MARKETING METRICS USAGE

BY RUSSIAN FMCG

(FAST MOVING CONSUMER GOODS)
COMPANIES

The aim of the paper is to identify the characteristics of marketing metrics usage by
Russian FMCG (Fast Moving Consumer Goods) companies. The article provides
the definition of «<marketing metrics» concept, examines the theoretical aspects of
marketing metrics and develops their classification. The author analyzes the basic
concepts of marketing assessment and approaches to the classification of marketing
metrics. The empirical research is based on a mixed strategy approach. Two stages
of in-depth interviews were fulfilled to investigate the marketing metrics usage
by Russian FMCG companies. Drawing on the results of the empirical research,
characteristics of the marketing metrics usage by Russian FMCG companies are
identified: those related to specific metrics and those related to the organization
of the evaluation process of marketing activity in companies. The results of the
research not only expand the theoretical framework of marketing metrics in
Russian FMCG market, but also can be used by the Russian FMCG companies to
improve the systems of marketing activity assessment based on marketing metrics
usage.

Key words: marketing, marketing performance, Fast-moving Consumer Goods
(FMCQ).

BBenenne

Bo3spacTaromas muHaMHKa OKpYXamINel cpelbl M ITOBBIIICHUE
YPOBHSI KOHKYPEHIIUH CITOCOOCTBYIOT TOMY, YTO BOITPOCHI OLIEHKM Map-
KETUHTOBOM NEeATEIbHOCTH TPUBJICKAIOT BHUMaHKUE BCe OOJIBIIETO KO-
JIMYECTBA UccenoBateneil B ooaactu Mapketunra [Clark, 1999; Ambler
et al., 2004; Farris et al., 2006; O'Sullivan, Abela, 2007; Mintz, Currim,
2013]. IIpeacTaBuTenn BHICIIETO PYKOBOACTBA KOMITAHUM TaKxXKe paccMa-
TPUBAIOT TEMY PE3YJbTAaTUBHOCTU MapKEeTUHIA KaK OIHY M3 CaMbIX 3Ha-
yuMbIX [Mintz, Currim, 2013; Farris et al., 2010].

CTOUT OTMETUTh, YTO OOJBIIMHCTBO CYIIECTBYIOIIUX MapKETHUHIO-
BBIX METPHK M MX KJIacCHU(UKaIMii ObLTA pa3paOb0TaHbI B CTpaHaX C pa3-
BHUTOM 3KOHOMUKOM, M HEAOCTATOYHO U3YYCHO IIPUMEHECHIE MapKETHH-
TOBBIX METPUK Ha pa3BUBaroOIIMXcsl peIHKax [Bennett, 2007; O'Sullivan,
Abela, 2007; Llonch et al. 2002; Barwise, Farley, 2004; Milichovsky, 2015;
Frosén et al., 2013; Lamberti, Noci, 2010; Ambler et al., 2004; Sampaio
et al., 2011; Farley et al., 2008; Faridyahyaie et al., 2012; Hacioglu, GOk,
2014]. 3apybexxHble UccaenoBaTeNv, u3ydyasi MapKeTUHTOBbIE METPUKHU,
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paccMaTpuBaloT TOCTATOYHO IMPOKUI KPYT TeM, HauMHasl OT ompeie-
JIeHUs KJItoueBbIX MeTpuK [Ambler, Roberts, 2008; Ambler et al., 2004]
U 3aKaHYMBas apaliBepaMu B UX MCIoab3oBaHuu [Mintz, Currim, 2013].
[Ipu 3TOM KOIUIECTBO SMITUPUUECKIX UCCICIOBAHUMN, aHATU3UPYIOIINX
HCTIOIb30BaHNE METPUK MapKETHUHTa B CTPaHAX C Pa3BHBAIOIIEICS KO-
HOMMKOI, B TOM 4nclie ¥ B Poccum, orpannaeHHO.

B 3T0 Xe BpeMs pOCCHIICKHE MCCIeAOBATEIN HE MPOSBIISIIOT 00Ib-
IIOTO MHTepeca K TeMe MapKeTWHTOBBIX MeTpHUK. KoamdyecTBo myoiu-
KallWii, TTOCBSIIEHHBIX UM, B OT€YECTBEHHBIX petheprpPYEeMBIX KypHaIax
orpannuyeHHo [Tpetwsk, 2007; Oitnep, 2008; Orinep, 2010], Bo MHOTUX
W3 HUX MapKETUHTOBBIE METPUKU MHTETPUPOBAHEI B 00JIee CIIOXKHBIE Y-
3aifHBI UCCIIENOBAHUI U HE SBJISIIOTCST OCHOBHBIM ITPEIMETOM TS M3Y-
yeHus [Pe6s3una u ap., 2011; Cozonos, 2014; Tpetbsik, Pebs3una, Be-
TpoBa, 2015].

HccnenoBarenu moguyepkuBaloT B CBOMX pabOTax, YTO Ha UCITOIb30-
BaHUE KOMITAHMEH METPHK IS OLIEHKU MapKeTHMHTOBOI NESITeIbHOCTH
BimsieT MHOXecTBO (pakTopoB [Clark, Ambler, 2011; Farris et al.,2010],
OIHMM W3 3HAYMMBIX (haKTOPOB SBIISICTCS OTpacib KoMmanuu |Farley et
al., 2008; Pimenta da Gama, 2011; Farris et al., 2010]. Onnako n3ydyeHue
crienudUKN B MPpUMEHEHNN MAapKeTUHTOBEIX METPHK Ha Pa3HBIX OTpac-
JIEBBIX PBIHKAX OCTAeTCSI 00JIACThIO, TPEOYIOIIEH IIPpOBeAeHUS TOIOIHM -
TETbHBIX CCIICAOBAHWIA.

Lenb DaHHOI CTaTbH — aHAJIN3 UCITOIB30BAaHUS MAPKETUHTOBBIX Me-
Tpuk FMCG-KoMnaHusIMU, ONEPUPYIOIIMMUA Ha POCCUICKOM DBIHKE.
Bri6op FMCG-uHaycTpum B KayecTBe 00beKTa UCCAeA0BaHMS ObLT 00-
YCJIOBJIEH HECKOJIbKUMMU MpUYMHAMU. Bo-miepBhIX, BO BpeMsl 3KOHOMU-
yeckoro crnaga peiHok FMCG sBnsieTcs1 omHUM 13 Haubosee yCTOMYU-
BBIX U IEMOHCTPUPYET POCT I10 OoJiblIel yacTu ToBapoB [ ccnenoBaHue
GFK..., 2015]. Bo-BTOpBIX, JTaHHBII PHIHOK XapaKTePU3YeTCsI CTAOMIHLHO
BBEICOKMM ypoBHeM KOHKypeHIH [Global FMCG Trends...]. B-TpeTbnx,
B cuny ocobeHHocTeit FMCG-ppiHKa 000CHOBaHME 3aTpaT Ha MapKe-
THHT ¢ TIOMOIIBIO aHAJIM3a TToKa3aTelleil MapKETHHTOBOM NeITeTbHOCTH
OTHOCHUTCS K YMCITy HanuboJiee TIPUOPUTETHBIX 3a1ad MapKeTOJIOTOB, pa-
OoTaIINX Ha JAHHOM PBIHKE.

JI1sT DOCTIZXKEHMS TTIOCTAaBJICHHOU IIeJIM B TIEPBYIO Oo4Yepeah HeoOXo-
MO TIPOAHATM3UPOBATh CYIIECTBYIOIINE B aKaJeMIECKOM JINTepaType
TOYKM 3PEHUST Ha MOHSATHE «MapKETHMHIOBBIE METPUKU», PACCMOTPETh
aKTyaJbHbIe KJIaccuUKaMUd MapKETUHITOBBIX METPUK M U3YYUThb, Ka-
Kue U3 Hux ucroib3ytorcd Ha FMCG-pbiHKke. B pamkax amMnupuyeckoit
JacTH MPOBEIACHBI TIIyOMHHBIC MHTEPBBIO C MPEICTABUTEISIMU POCCUTA-
ckux FMCG-koMITaHui.
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CTpyKTypa JaHHOM CTaThbH BBITJISIIUT CIEIYIOIINM 00pa3oM: B Tep-
BOW YaCTH TPeICTaBIeHbl TEOPETUYECKHE TTONOKEHUS, CBI3aHHbBIE C M10-
HATHUEM <«MApKETHMHIOBBIE METPUKW», Naje€ M3JI0XKEHB METONOJIOIHS
MPOBEIEHHOTO UCCIIEN0BAHMS 1 OITMCAHME BBIOOPKH, B 3aKITIOYUTETLHOMR
YaCTU CTaThb{ ONMCAHBI MOJYYCHHEIC pe3YJbTaThl, BEIIEICHBI OCOOCH-
HOCTHU MCTIOJTE30BaHUSI MAapKETUHTOBBIX METPHUK Ha POCCUIICKOM PHIHKE
FMCG u cnenaHbl BBIBOIBI.

TeopeTHyeckune Moaxoabl K MIOHUMAHUIO MAPKETHHIOBBIX
MeTpPUK

[lepBBle TMyOIMKAIIMY, TTOCBSIICHHBIE MAPKETHHTOBEIM METPHKAM,
MOSIBUJIUCH elle B Havase 1970-X IT., OfHAKO YCTOWYMBBINA U pacTyIIMi
WHTEPEC K 3TO TeMe UCCIIeNoBaTe M Hauyali TIPOSIBIISITh TOJIbKO Yepe3 30
JieT. B 3HAYMTENbHOM CTeNEHU POCT KOJUUYeCTBa MyOaMKaLuii ObLT CBSI-
3aH ¢ TeM, uto Marketing Science Institute (MSI) (1998—2016), Institute
for the Study of Business Markets (ISBM; 2010) paccmaTpuBaioT BO-
MIPOCHI, CBSI3aHHBIC C M3MEPCHUEM MapKETHMHTOBOM AESITeTEHOCTH, KaK
OITHO U3 TIPUOPUTETHBIX HATIPABICHWH [T U3yYeHUsI.

MeHnemkepbl KOMITAaHWI U UCCIIeIoBaTe M B 00J1aCTH MapKETUHTA CO-
[JIJACHBI C TEM, YTO MAPKETUHIOBbIE METPUKM UMEIOT OOJIbIIOE 3HAUeHUE
IIs1 OM3Heca, MPU 3TOM Cpear MapKeTOJOTOB U UCClenoBaTesieii HeT co-
IJIaCHsl OTHOCUTEIBHO TOTO, YTO TTOHMMATD 11Ol MapKETHMHTOBBIMU Me-
tpukamu [Uncles, 2005]. B Ta6n. 1 npenacraBieHbl ONpeneaecHUs Map-
KETUHTOBBIX METPHUK, COOPMYIMPOBAHHEIC PAa3IMUYHBIMU MCCIIeIOBaTe-
JISIMM.

Tabauuya 1
OnpeneeHns NOHATHS «<MAPKETHHTOBbIE METPHKH»,
MpeAIoKEeHHbIE Pa3JINYHbIMHM UCCJIeI0BATEIAMUA
AsTOp Onpenenenue
D. KOTHC]Z) MapKCTI/IHI‘OBbIC METPUKU — 3TO KOJIMYECCTBECHHBIC ITOKA3aTCIIn,

VHAMKATOPbI, KOTOPbIE UCTIOIB3YIOTCS IS TTOJNEPXKKY TIPUHSI-
THUSI MAPKETUHTOBBIX PELICHUI: OT OOBSICHEHUST COOBITHIA HA PHIH-
Ke, IMarHOCTUKM UX TTPUYUMH U TPOTHO3UPOBAHUS 10 BKJIaIa
(GYHKUIMM MapKeTHHTa B TpuoObUIb (pocT) Komnanuu [Kotiep,
2006, c. 257].

I'.JI. Barues Crucok Mep, XapakTepUCTHK, TOKa3aTesei, OLIEHOK, XapaKTepy-
3YIOIIUX C TIOMOIIBIO TOCTOSTHHO TTOBTOPSTIONINXCSI, HEMTPOTUBOPE-
YUBBIX U3MEPEHUII CTeNeHb JOCTHXKEHMSI KOMITaHUEe! CBOMX Map-
KeTUHTOBBIX 1ieneit [barues, 2007, c. 31].
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IIpodonxcenue maoba. 1

ABTOp

Onpenenenue

T. AMOnep

MeTprKa — 3TO KpUTEPUIl KauecTBa paGoThl, KOTOPBI MpeacTa-
BUTEJIN TOIT-MEHEIKMEHTa JOJDKHBI KOHTPOJIMPOBaTh. MeTprka
MO/IPa3syMeBaeT PEryIsIPHOCTD: KOHTPOJIb TOJIKEH OCYIIECTBIISTh-
cs1 12 pasa B ron. MeTpuka 10JoKHa 061a1aTh CIEAYIOLMMU
XapakTepUCTUKAMK: HEOOXOAMMOCTb JUIst GU3HECA, TOYHOCTD,
HEMPOTUBOPEUYUBOCTh; HECTH B Ce0E JOCTATOYHOE KOJIMYECTBO MH-
dopmammu [Ambler, 2000, p. 61].

AMepuKaH-
cKasi MapKeTHH-
roBast accolma-
s

Metpuky — 3TO CHUCTeMa [oKa3aresieil, KOTOPbIe TTOMOTAOT MPe/i-
CTaBUTb B KOJIMYECTBEHHOI (hopMe oTIpeieIeHHbIe XapaKTepUCTH -
k1 [American Marketing Association et al., 2011].

I1. ®appwc u ap.

MapKeTHHTOBbIE METPUKHU — 3TO CUCTEMa KOJTMYECTBEHHBIX MTOKA-
3aTesieit, KoTopast u3MepsieT TeHACHIIMY, TMHAMUKY WJIA XapaKTe-
puctuku. [IpakTHyecku Bo BCeX AUCUUILIMHAX MPAKTUKU HCITOIb-
3YIOT METPUKMU IJIsT OOBSICHEHUS SIBJIEHUI, TUATHOCTUKY TTPUYMH,
oOMeHa nH(bopMaIyeii ¥ TPOeKTUPOBAHUST Pe3yTbTATOB OYTyIITX
CcOObITUIA. METPUKM MO3BOJISIIOT CPABHMBAThH HAOIIOAEHHUSI 110 pa3-
JIMYHBIM PETMOHAM U 3a pa3Hble eprosbl BpeMeHu | Farris et al.,
2010, p.1].

®. Munu-
4Y€BCKM,
H. CumbGeposa

MapkeTHHTOBasi METPUKa — U3MEPUTEIbHAsI CUCTEMa, OIICHUBAIO-
1asi B KOJIMYECTBEHHBIX MOKA3aTesIX IMHAMUYECKHEe U/ WU CTa-
TUYECKHE XapaKTePUCTUKU. MapKeTUHTOBbIE METPUKH BKITIOUYAIOT
B ce0sI OTpeieNieHNe Lielieil, M3MepeHre CTEeTIeHN 3aBEPLICHHOCTH
paboT U MpeaocTaBIeHUst 00PaTHOM CBSA3M OTHOCUTEIbHO MPO-
LIecCOoB ¢ yueToM ux usmenenuit [Milichovsky, Simberové, 2015,

p. 213].

I'. Kep3uep Mertpuka — 3TO YMCIeHHast Mepa (KakK IPpaBUiIo, B GMHAHCOBBIX
roapaseeHusIX), MpeacTaBIsionas YacTh JaHHBIX KOMITAHUU
B KOHKDPETHOM 00/1acT. MeTprKa IpeIoCTaBIIsIeT TpeOyeMyo UH-
dopmarrio, a TakKe CIIocoOCTBYET MPUHATHIO petieHuit [ Kerzner,
2011].

A. XUpIIOBHIT MapKeTUHTOBbIE METPUKK — 3TO COOP MAHHBIX O MAPKETHMHTOBBIX
KaMIaHUSX, KaHaJIaX, IPOLENyPax U OTKIMKE KJIMEHTOB IS OT-
crexxuBaHus 3G HEKTUBHOCTU NESITETbHOCTH 110 YIIPABJICHUIO
B3aMMOOTHOIIIEHUSIMM ¢ KiimeHTaMu [ Hirschowitz, 2001].

HncTtutyT MapKeTHUHIOBbIe METPUKU — U3MEPEHHE MapKETMHTOBOTO BIIMSI-

MapKeTUHToBoit | Hust [Lehmann, 2004, p. 73].

HayKu

O. MuHrI, MapKeTHHTOBBIE METPUKHA — METPUKH, C TIOMOIIBIO KOTOPBIX

. Kyppuwm, MOXeT OBITh JaHa OLIEHKA MHEHMSI TTOTPeOUTENIeii MU PHIHOYHOM

2013 Cpelnbl, HampuMep, OCBEIOMJIEHHOCTD, YIOBJIETBOPEHHOCTD, NOJISI

pbIHKA U T.1. [Mintz, Currim, 2013, p. 17].
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Oxonuanue maba. 1

ABTOp Onpenenenue

M. ConkaHcku, | MeTpMKU — CITOCOOHOCTDb OIICHUBATD PE3YJIbTATUBHOCTh MapKe-
W. CumbGepoBa, | TMHIra C 5)KOHOMUYECKOI TOUKM 3PEHUSI, UCTTONb3YS IIMPOKUIT Ha-
2010 00p MHIMKATOPOB, KaK (PMHAHCOBBIX, TAK HE(UHAHCOBBIX
[Solcansky, Simberova, 2010, p. 756].

M. AHkIIC Ha paznuuHbIX ypOBHSIX MapKETUHTOBbIE METPUKHU MOTYT TpaK-
TOBAThCsI MO-pasHoMy. Tak, Ha OMHOM M3 YPOBHEN MapKETUHIO-
BBl METPUKU — 3TO METPUKHU 1T U3MepeHUst 3P HEKTUBHOCTH
OIpeaeIeHHBIX MAPKETUHTOBBIX IIPOrpaMM ¥ aKTUBHOCTEN,
TaKMX KaK peKjIaMHas KaMITaHUSI WIK IIPOTPaMMa JIOSTIbHOCTH.
Ha npyrom ypoBHe moa MapKeTUHTOBBIMU METPUKAMU MTOHK-
MAalOTCsl METPUKH, OLIEHUBAIOIIIME OPEH/I U YPOBEHD CepBHCa.
Ha TpeTheM ypoBHE MapKETHHTOBBIE METPUKHU CBSI3BIBAIOT
VHBECTULIMM B MAPKETUHT U NESTEIBHOCTh, MMEIOIIYI0 OTHO-
LIeHUE K MAPKETHHTY, C OOIIMMHM MTOKa3aTeIsIMU PE3yIbTaTUB-
HOCTH MoapasiesieHus uin kommnanuu B 1esnom [Uncles, 2005,
p. 412, 413].

Cocmasneno no: [Kortnep, 2006, c. 257; barues, 2007, c. 31; Ambler, 2000, p. 61;
American Marketing Association et al., 2011; Farris et al., 2010, p. 1; Milichovsky, Simberova,
2015, p. 213; Kerzner, 2011; Hirschowitz, 2001; Lehmann, 2004, p. 73; Mintz, Currim, 2013,
p. 17; Solcansky, Simberova, 2010, p. 756; Uncles, 2005, p. 412, 413].

Kak BuUaHO M3 TaGnMilbl, pa3HOOOpa3HbIE MOAXOABI K OIpeneiie-
HUIO MapKETUHTOBBIX METPHMK ITONTBEPXIAIOT IIPEATIONOXEHNE 00 OT-
CYTCTBUM B aKaJeMWYECKOM JUTepaType eIMHOTO MHEHUS O TOM, YTO
ciieayeT MOHMMATh O]l MapKETUHTOBBIMU MeTpuKaMu. HecMoTps Ha To
YTO KPYT MPEIIOKEHHBIX OTIPENeICHII TOCTATOYHO IITMPOK, 3HAUUTETh-
Hasl 4acTh MCClienoBareiell 0003HayaloT IOHITHE «MapKEeTUHIOBBIC Me-
TPUKH» YePE3 TEPMUH «IIOKa3aTesIb». [1Ipy 3TOM HYXXHO YYUTHIBATh, YTO
XOTSI M BCE METPUKHU — 3TO TTOKa3aTelld, He BCe TT0Ka3aTeI MOXHO CUM-
TaTh MeTpuKamu [Ambler, 2000]. AHanu3 mpuBeaeHHBIX B Taba. 1 omnpe-
JIeIEHUT MapKETUHIOBBIX METPUK MTO3BOJISIET BBIIEIUTh HEOThEMIIEMbIE
XapaKTepUCTUKH TePMUHA:

e MapKEeTHHIOBBIE METPUKU — 3TO KOJIMYECTBEHHBIC IMOKa3aTe/Iu,
KOTOPbIE MOT'YT ObITh M3MEPEHBI U 3alMCaHbl PA3IMYHBIMU CIIO-
cobamu, HAIIpUMeEp, B YMCJIOBOM WMJIU IIPOLIEHTHOM BBIpAXXEHUU
[Kerzner, 2011];

e  MapKEeTHHIOBbIE METPUKM MCIIOJIb3YIOTCS ISl OLIEHKU Pe3ybTa-
TOB MAapKETUHTOBOH eATEIbHOCTY KOMITAaHWIA;

e MapKEeTHHIOBBIE METPUKH JOJIKHBI YETKO COOTBETCTBOBATH IIe-
JISIM MapKeTHHra U Ou3Heca B 1ieJoM. ITonbiTKa M3MeEpSITh U OT-
CJIEXXUBATh OOJIBIIOE KOJTNIECTBO MAPKETUHTOBBIX METPUK MOXKET
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MPUBECTU HE TOJIBKO K BPEMEHHBIM MOTEPSIM, HO 1 K CMEILIEHUIO
BHUMAaHMSI MapKETOJIOTa C IIPHOPUTETHBIX ITOKa3aTesieii Ha MeHee
MPUOPUTETHBIE;

e  MapKeTHHTOBBIE METPUKH OJIKHBI UBMEPSIThCS He pexe 1—2 pas

B rof. [1ocTOSTHHBIN MOHUTOPWHT BBIOPAHHBIX METPHK ITO3BOJISET
oleHnBaTh 3P (HEKTUBHOCTh MAPKETUHIOBBIX ICCTBMIA B TUHA-
MMKE U IIPUHUMATh Ha OCHOBE MOJYYCHHOU MH(pOpPMAIU 000-
CHOBaHHbIE MAPKETUHTOBBIC PEIICHNS.

C y4eToM BBISBJICHHBIX XapaKTePUCTUK CTAJIO0 BO3MOXHBIM C(hOpMY-
JINPOBaTh COOCTBEHHOE OIpeaeieHre MapKETUHTOBBIX METPUK. Mapke-
TUHTOBBIE METPUKU — OTCJIEKMBaeMble Ha PETYJISIPHOI OCHOBE KOJIMYE-
CTBEHHBIE ITOKA3aTEJIH, IIPY IIOMOIINA KOTOPBIX MOXKET OBITh JaHA KOJIH-
YeCTBEHHAs OlleHKa MapKEeTHHTOBOM JIESITEIbHOCTH KOMITAaHU Y.

Knaccudukanum MapkeTHHIOBBIX METPUK

B HacTosiee BpeMsT KOJTMIECTBO BBIISISICMBIX MAPKETHHTOBBIX MeE-
TPUK YyXe ucumcisercs mecsatkamu [Farris et al., 2006; O’Sullivan and
Abela, 2007; Ling-Yee, 2011]. Pazputrie HOBbIX HalpaBIeHUI B MapKe-
THUHTE BEET K MOSIBJICHUIO HOBBIX METPUK. B ycoBMsIX, KOTma yucio Map-
KETUHTOBBIX METPUK YBEJTMIMNBACTCS M3 TOIIA B TOI, MAPKETOJIOTH OKAa3bI-
BalOTCS B CJIOXKHOI CUTyaIlMU: M3 CYIIECTBYIOIIETO CIIEKTpa MapKETHH-
TOBBIX METPUK UM HYXHO BBIOpaTh Te, KOTOpHIE SIBISIOTCS HambOoJjee
BaXHBIMHU 11 MX KoMmmaHuu [Petersen et al., 2009; Clark, 1999; Clark,
2000]. Kak cienctBue, B MpaKTUYECKOM AeATEIbHOCTU MEHEIXKEPhl TS -
TOTEIOT K WCIIOJb30BAaHMIO OTHCIbHEIX ITOKa3arelieid 3G (eKTUBHOCTH
[Uncles, 2005], B To BpeMs KaK HCCIIeAOBATEIM PEKOMEHIYIOT OLIEHU-
BaTh Pe3yJLTATUBHOCTh MAPKETUHTA, OMMMPAsICh Ha MOPTHOINO MM Ha-
6opsl (dashboard) mapkerunroseix MeTpuk [Farris et al., 2010; Uncles,
2005; Pimenta da Gama, 2011].

Ha cerogHsamramii IeHb CYIIECTBYeT MHOXECTBO Pa3IMUIHBIX KJIACCH-
ukanuii MapKeTUHIOBbIX MeTpUK. K Hanbonee o01IuM MOXKHO OTHECTH
KiTaccu(UKAINU, Te METPUKU pasIesIeHbI Ha:

e (puHaHcoBBIe M HepuHaHCOBBIe [MankonbMm, 2004; Kotler, Keller,

2007];

e cTparermyeckue M orepanmoHHble [MBamkoBa, Kammra, 2013;
‘What value marketing..., 2004; Rust et al., 2004];
OTHOCHUTEIIbHBIC 1 aOCOMIOTHEIE [Seggie et al., 2007];

e OIIEHMBAWOIIME KPaTKOCPOUYHBIE M JOJTOCPOYHBIE PE3YIbTAThI
[Stewart, 2009].
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OnHaKo CylIeCcTBYIOT SIBHbIE TPOOIEMBI MHTETPALY JTAaHHBIX KIaCCH -
(ukanuii B KOpIopaTUBHYIO CUCTEMY OLIEHKU 3(PhHEKTUBHOCTA MapKe-
TUHTa ¥ OU3Heca B LeoM. [loaTomy psn vccienoBateneil MpeToXuIn
COOCTBEHHBIE KIacCU(pUKAUU MAPKETUHTOBBIX METPUK (TabJI. 2).

Tabauuy,

Knaccudukamyuu MapkeTHHIOBbIX METPUK,
Tpe/JI0KEeHHbIe PA3JIHYHBIMU UCCIIeT0BATESAMI

a2

ABTOp

Ipynnsi nokasareeit

JIxx. IaBuc, 2007
[Davis, 2007]

1. MapKeTHHTOBOE TIJIJaHUPOBaHUE U TTOTPEOUTETN
2. lpennoxenue
. Otmen nmpogax

o

I1. ®appuc u gp., 2010
[Farris et al., 2010]

. PIHOYHBIE METPUKU

®uHaHCH

. Bpenn, ynpasiieHue MpoayKToOBbIM MopTdesem
IMorpebuTenn

TIponaxu u yrpaBjieHUe KaHAJIOM pacIipeaeIeHUs
LleHooOpa3oBaHue

TIponBuxeHue

Pexsnama u uHTEpHET

. Bknag mapketrHra

Vo ND YR LN

A. [etepcen u ap., 2009
[Petersen et al., 2009]

1. MeTpuku, olleHMBAIOIIME KamuTal OpeHaa

2. MeTpuKH, OlIeHMBAaIOILIME LIEHHOCTh KIIMEHTa

3. MeTpuKH, OLIEHUBAIOIIE 3HAYMMOCTD «capacaHHOTO
panno» U peKOMeHIaLMit

4. MeTpuk#, OLICHUBAIOIIIME YAePXKAaHUE U TPUOOPETEHUE
KJIMEHTOB

5. MeTpuKH, OLICHUBAOILIME KOJTMYECTBO MEPEKPECTHBIX
MOKYITOK

6. MeTprKH, OLIEHUBAOIINE ITOKYITKU YePE3 Pa3InIHbIE
KaHaJbl

7. MeTpuKH, OLIeHUBaOILIME BO3BPAT TOBAPOB

K. Cammaiio u ap., 2011
[Sampaio et al., 2011]

1. IponBuxeHue

2. [ToBeneHMe OTPEOUTENS ¥ B3aUMOCBSI3aHHBIE
MHINKATOPEI

3. duHaHCOBbBIE MOKA3aTEIN

4. PeIHOYHBIE METPUKH U METPUKMU, OLICHUBAIOLIE
MHHOBAI[MOHHYIO IEATETbHOCTh KOMITAHIHT

T. Am6nep, 2003
[Ambler, 2003]

1. ®uHaHCOBBIE METPUKHU

2. MeTpuku, OlleHUBAIOIIINE KATUTAI OpeHaa

3. MeTpuku, olieHMBaIOLIME UHHOBALUK

4. MeTpuKH, OLIEHUBAIOLINE TEPCOHAT KOMITAHUA
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IIpodonscenue maoba. 2

ABTOp

Ipynnb1 nokasaredeii

ABCTpanuiicKuit
WHCTUTYT MapKeTHUHTA,
2004 [What value
marketing..., 2004]

1. MeTpukH, OlICHUBAOIIIME Pa3BUTHUE MPOIYKTA HA CTAANKU
€ro CO3MaHMsI

2. MeTpuKu, OlleHUBAIOIINE Pa3BUTHE TIPOIYKTA MTOCTIE eTO
BBIBOJIA HA PHIHOK

3. Pexnama, cBsI31 ¢ OOIIECTBEHHOCTBIO

4. CTuMmynupoBaHue cObITa

5. ITporpaMMBblI JIOSLTBHOCTH

6. IupekT-MapKeTHHT

7. MeTpuKH, OlLICHUBAIOIIME aKTUBHOCTU B UHTEPHETE

8. MeTpuK#M, OLIeHUBAIOIINE XU3HEHHBI [IMKJT KITUEHTA

B MHTEpHETE

9. MeTpuku, OlleHUBAIOIINE IESITEBHOCTD OTEa TTPOIaX

Jx. ®apneit u ap., 2008
[Farley et al., 2008]

1. HoBble ToBaphI

2. [TorpebuTenb

3. bpeHn

4. Iuctpuodyuus

5. Pexyiama u npoaBukeHUe

®. KokknHaKH,

T. Am6nep, 1999
[Kokkinaki, Ambler,
1999]

1. ®uHaHCOBBIE METPUKU

2. PIHOYHBIE METPUKH

3. MeTpuKu, olLieHMBAIOLIME MOBEACHUE MOTPEOUTENS

4. MeTpuKH, OLIEHMBAIOLINE B3AUMOAEHCTBIE CO BCEMU
MOTPEOUTENSIMU

5. MeTpuku, olleHUBAIOIIIKE TIPSIMBIX TIOKYTIaTeNei

6. MeTpuK, OLIEHMBAIOLIME MHHOBALMOHHOCTh KOMITAaHUK

B. IMuutuHr v ap.,
2012 [Pilling, Rigdon,
Brightman, 2012]

1. PeIHOYHBIE METPUKU

2. ®UHAHCOBbIE METPUKU

3. LHenoobpazoBaHue

4. BpeH/ 1 yripaBjieHre IPOIYKTOBBIM TOpTheaeM

5. VmpaBnieHue npopaxaMu 1 yrpapieHue KaHaTIaMu
pacripenesneHust

. [IponBuxkeHue

. [Moxku3HeHHasT LIEHHOCTh TIOTPEOUTENISI

O. MuHTII,
. Kyppuwm, 2013
[Mintz, Currim, 2013]

. OUHAHCOBbBIE METPUKHU

OO611IK1e METPUKHI

. Metpuku, oueHuBawine ATL-pekinamy

MeTpuKH, OLEHUBAIOIIME PEKIaMy B UHTEpHETe
MeTpuKH, OlleHUBAIOIINE COITUAIbHBIC MeTHa
MeTpuKH, OLIeHUBAOIIIKE LIEHOBOE CTUMYJIMPOBaHUE
MeTpuKH, OLIEHUBAIOIIME LIEHOBYIO CTPATETUI0

. Metpuku, oueHuBarwolme PR-aesteIbHOCTE KOMIaHUK
U CTIOHCOPCKUE MEPOTIPUSITHSI

9. MeTpuKH, OLICHUBAIOLINE TUCTPUOYIINIO

10. MeTpuK#u, OLIEHUBAIOIIME AESITEIbHOCTD M0 CO3IaHUI0
HOBBIX IMPOJYKTOB

11. MeTpuku, oLIeHUBAOIIIME TTPOIAKU

12. MeTpuKu, OLIeHUBAOIIIME TTPSIMBIX MTOKYIaTeaeit

PNSUR LN =N
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Oxonuanue mabn. 2

ABTOp Ipynnb nokasaredeii
. Kymap, 2003 1. MeTpuku, olleHMBaoLLe OOCTYy>KMBAaHUE KJIIMEHTOB
[Kumar, 2003] 2. MeTpuku, OlleHUBAIOIIIUE JIOTUCTUKY

3. MeTpuku, OLIEeHUBAIOLUE TPEATIPUSITUE

4. MeTpuKu, OLIeHUBAIOIINE 3aKYITKK

5. MeTpuku, olleHUBao1LIe MeX(MYHKINOHATbHYIO
NeSITeIbHOCTD

Cocmasaeno no: [Davis, 2007; Farris et al., 2010; Petersen et al., 2009; Sampaio et al.,
2011; Ambler, 2003; What value marketing..., 2004; Farley et al., 2008; Kokkinaki, Ambler,
1999; Pilling et al., 2012; Mintz, Currim, 2013; Kumar, 2003].

Kak BumHO u3 Tabj. 2, MCCaemoBaTeIM BBIACISIOT TPYIIIIBI METPHUK,
OIICHMBAIOIINE PAa3IMYHBIC ACTIEKTHI MAPKETUHTOBOM AeSITCIPHOCTH, Ha-
MIpUMep: B3aMMOIEHCTBUE C KIMEHTaMU, CO3IaHNEe HOBHIX ITPOIYKTOB,
paboTa mepcoHaja KOMIIAHWH, TIPOABMKeHME U TIp. [1Ipu 3TOM HEKOTO-
PphIe 13 IPeITOXEHHBIX KIacCU(UKALINI 00BEIUHSIOT B ceOe TOCTATOUHO
IMpOKUi Kpyr nokaszateneit [What value marketing..., 2004; Petersen et
al., 2009; Farris et al., 2010; Mintz, Currim, 2013], B To BpeMsl KaK Apy-
rue — chOKyCHUpOBaHbI Ha OTAEIbHBIX 00JacTSIX MapkeTuHra [Ambler,
2003; Davis, 2012; Sampaio et al., 2011]. CTouT Takxke OTMETUTb, UYTO
MHoTrMe 13 ucciegonateneir [Ambler, 2003; Davis, 2012; Sampaio et al.,
2011; What value marketing..., 2004; Farris et al., 2010; Pilling et al., 2012;
Kokkinaki, Ambler, 1999; Mintz, Currim, 2013] BKJItoYaloT B CBOY KJIac-
cu(UKALMK TPYIIIEI METPYK, OLICHMBAIOIINE MAapKETUHTOBYIO JACSITEIIb-
HOCTb JINOO Yepe3 pe3yIbTaTUBHOCTH OTIEeIa Mpoaax, JTU00 depe3 ¢hu-
HAHCOBBIC ITOKA3aTE TN KOMITAHUHA B LIEJIOM.

Cpenu mpeIoXXeHHBIX KacCU(pUKaIMii METPUKH, CTPYIIIMPOBaH-
Hele [letepcoHoM c coaB. [Petersen et al., 2009] u Kymapom [Kumar,
2003], BeioenstoTcs cnenudukoi ux npuMeHeHus. Tak, [TetepcoH ¢ co-
aBTOpaMH pa3paboTai KlacCU(UKALINIO MAaPKETUHTOBBIX METPHUK, ITPE/I-
Ha3HaYeHHYIO I puTeitiepoB, a Kymap co3man kinaccubukaiumo Map-
KETUHTOBBIX METPUK ISl OLeHKU aesatenbHoctd FMCG-koMmaHuil.
B uenom komnanuu, onepupyoimnre Ha FMCG-pblHKe, IIpy IIpoBee-
HUU UCCIEeOO0BAaHMI, CBA3aHHBIX C MAapKETHHTOBBIMU METpUKaMH, 4a-
CTO TIOMAAaT B BRIOOPKY KoMmmaHuii [Simon, Sullivan, 1993; Llonch et
al., 2002; Barwise, Farley, 2004; Farris et al., 2010; Frosén et al., 2013].
OmHAaKO KOJIMYECTBO PaboOT, B KOTOPBIX OBl OOBEKTOM M3Y4eHUS! ObUIA
TOJIBKO KOMITAaHMH, paboTalolIre Ha JTaHHOM PBIHKE, TOCTAaTOYHO OTpa-
HuveHo [Fihla, 2009; Anselmsson, Lars Anders, 2013; Jagessar, 2013;
Anselmsson, Bondesson, 2015]. bojiee Toro, Bo MHOTHUX paboTax, CBSI3aH-

117



HBIX ¢ olieHKo# AesiteabHocTH FMCG-KoMmmaHuii, B (poKyce BHUMaHUS
HcclenoBaTenieil, Kak IpaBujio, HaxXoasITcs OTAeIbHbIE METPYKH, HAIIPH-
Mep, I olieHKH 6peHaoB [Anselmsson, Lars Anders, 2013; Anselmsson,
Bondesson, 2015] wim moructudeckoir memouku [Gimenez, Ventura,
2005]. Takum obpa3oM, Ha JAaHHBIE MOMEHT He CYIIECTBYET SMITUPU-
YeCKUX MCCIENOBaHU, B KOTOPHIX OBl MapKETUHTOBas ICSITEILHOCTD
FMCG-koMITaHU# OIIcHUBAIaCh KOMIUIEKCHO.

JI71T KOMITJIEKCHOI OIIEHKM MapKeTUHTOBOI JeSITeTbHOCTA KOMIIA-
Huit, paboraromux B FMCG-uHaycTpuu, He0O6XOAMMO MCIOJIb30BaTh
pacIlMpeHHyo KiaccupuKaio MapKeTUHTOBBIX MeTpUK. HecMoTpst Ha
TO, YTO C TIPAKTUUYECKON TOUYKU 3PEHMS MCIOIb30BAHUE TaKUX KJIACCH-
(rKaIMii MOXKET OBITh 3aTPYAHUTETBHBIM IJISI MAPKETOJIOTa, OTCYTCTBUE
3apaHee 3aJaHHBIX OTpaHUYEHUI IMO3BOJISIET MPAKTUKYIOIIUM CIeIy-
ajucTaM B 00JJIaCTM MapKeTMHIa BHIOpATh U3 IPENJIOXEHHOTO CIEKTpa
METPHUK TaKHe, KOTOPbIe COOTBETCTBYIOT HAESITEIbHOCTH OIpPENeTICHHOMN
KOMITaHUM HaWIydImuM obpa3oM. Kpome Toro, pacmmpeHHbIe Kiac-
cH(UKAIIMA MapKETUHTOBBIX METPHUK ITO3BOJISIIOT OLICHUTH JIBUXKYIIHE
CHJTBI PBIHKA C Pa3IMYHBIX ITO3ULINI 1 CIIOCOOCTBYIOT IIPUHSITHIO OoJiee
TOYHBIX 1 B3BEIIEHHBIX MapKEeTUHTOBLIX pemreHuii [Farris et al., 2010].
[NpuHMMas Bo BHUMaHME JaHHBIC apTYMEHTHI, KJIacCU(pUKaIIUs, TIpe-
noxxeHHast PapprcoM ¢ COaBTOpaMU, BBITJISIIUT HaOoJIee ONTUMATbHON
IIJIST OIIEHKHM MapKETUHTOBOM IeSITeTbHOCTH KOMITAHWH, HE3aBUCUMO OT
pPBIHKA, Ha KOTOPOM OHa paboTaer.

MerToaoiorusi MCCJIe0BAHNSA M ONMCAHKE BHIOOPKH

Lenp sMmupuyeckoit 9acTU pabOTHl COCTOUT B BBHISIBJICHHH OCO-
OCHHOCTE B WCIIOJIb30BAHMM MapKETUHTOBBIX MeTpuK FMCG-
KOMITAaHUSIMA, OIIEPUPYIOIIMMU Ha POCCUMCKOM pBIHKe. Tak Kak uc-
CJIeIOBaHUE SBJSIETCS MOUCKOBBIM, INTyOUMHHBIE UHTEPBBIO C TIpencTa-
putesnssMu FMCG- koMITaHUii BBIOpaHbI B KAU€CTBE OCHOBHOTO METOAA
cbopa uHdopmanuu. JIu3aitH ucciaenoBaHus MOXET ObITh ITpeACTaBIeH
kak QUALI - QUAL?2, onucaHue Kaxaoro M3 3TaroB MpeACTaBIeHO
B Taob. 3.

IIpu dbopMupoBaHUY BEIOOPKHU OBLIU OMpPEACICHbI CISAYIONINE KPH-
Tepuu U1 0TOOpa KoMITaHUi. Bo-1miepBhIX, KOMIMaHMs 10JKHA OTIEpHUPO-
Bath Ha ppiHKe FMCG ; BO-BTOPBIX, KOMITAaHUS JOJI;KHA pabOTaTh Ha Tep-
putopuu Poccuu; B-TpeTbuX, YMCIO COTPYIHUKOB KOMIIAHUU JOJDKHO
O6bITh He MeHee 100. Takum 00pa3oM, B BLIOOPKY MCCIIeAOBAHUST BOIILTA
35 FMCG-KoMmaHuiA.
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Tak Kak mu3aiiH uccaenoBaHus Mpearoaarai yyacTue oT OMHOIO 10
TpeX PECIOHACHTOB OT KOMITAHUU, B paMKax OBYX 3TallOB IIIyOMHHBIC
WHTEPBbIO ObUIM MpoBeaeHbl ¢ 40 MeHemKepaMU POCCUMCKUX KOMITa-
HUI, TIPENCTaBISIONMMM OTIe] MapKeTHHTa (B YaCTHOCTH, PECITOH-
IEHTH 3aHUMAaJIi TOJDKHOCTH MapKeTOJOTOB, aHAJUTUKOB, MEHEIKE-
POB 10 MapKETUHTY, OpeHA-MEHEIKEePOB U IIp.), OTIEJIbl Pa3BUTUS WU
BBICIIIEEe PYKOBOACTBO KOMMAHWU. PECTIOHIEHTH OTOMPATTUCH C YIETOM
X HauOOJBIIeH MHGOPMUPOBAHHOCTH O MAPKETHMHIOBOM NIESITEIbHO-
cTh KoMmIaHuu. MIHTepBbIOMPOBAaHUE MPOXOAWIO ¢ ceHTsA0ps 2013 r.
110 arperb 2014 1. TMIHO VI 1O cKalmy. JIuTeTbHOCTh MHTEPBBIO Ba-
pbupoBanach oT 20 MuHyT 10 1,5 yaca. CpegHee BpeMsi MHTEPBbIO CO-
CTaBWIO 35 MUHYT.

B 1a6:1. 4 mpencTaBieHBl KATErOPUU TOBapOB, KOTOPHIE IMPOU3BOIAT
KOMITaHWU, BOIIEAIIMe B BEIOOPKY. Heo6XoauMo oTMETUTh, YTO HEKO-
TOPBIC KOMITAHUY 3aHUMAIOTCS IIPOMU3BOICTBOM HECKOJIBKUX KATETOPHit
MPOIYKTOB OMHOBPEMEHHO.

Tabauya 4

Pacnpenenenne poccmiickux FMCG-KoMnanuii, BOIIeAIMX B BLIDOPKY,
M0 KaTeropusiM Npou3BOAUMBIX NPOAYKTOB

Kareropuu npou3BoauMbIX TOBapoB KonuyecTBo KoMnanmii
CpelcTBa 1o yxoly M KOCMeTHKa 14
[TponyKTbl MUTAHUS 10
BoiToBast xumust 10

BbesankoronbHble HATTMTKU

AJIKOTOJIbHbIE HATTUTKU

TabauHas v aHTUTAOAYHAST TTPOAYKILIMS

JlexapcTBeHHBIE TpenapaThl

Arlulu|la|

KopMa u cpencTsa 1o yxoiy ISt KMBOTHBIX

Hcemounuk: coctaBieHoO aBTOpaMu.

Pe3y.]'leaTbl IMIIMPUIECKOro UCCJICT0OBAHUSA

Bce rnyOMHHBIE MHTEPBBIO ObLIM MPOAHATM3UPOBAHBI C MOMOIIBIO
MeToJa KOHTeHT-aHaIn3a. 87 MapKeTHMHTOBBIX METPUK, MCIIOIb3YeMbIX
poccuiickumu FMCG-KoMmaHUsIMU, ObUTHA BbIIEIEHBI Y CTPYIIITUPOBaHbI
B 10 monkareropuii. B Tab. 5 npeacraBiaeHbl OJyYeHHbIE pe3YIbTaThI.
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ucnosb3yemble poccuiickumu FM CG-KoMIanusivu

MapkeTHHroBble METPHKH,

Tabauya 5

Yacrora ynoMuHaHus
Ipynnb1 MeTpHK IIpumepbl MAPKETHHIOBBIX METPUK
TPyNIBI METPHK
Metpuku — O6beM NpoJax B HATypaJbHOM 79 24,5%
VTSI OLIEHKY (PMTHAHCOBBIX Y IEHEKHOM BBIPasKSHUU
acIeKTOB MapKeTUHTOBOU | — [1puGbUIb
NeSITeIbBHOCTA
MeTpuKH 151 OLIEHKH — YpoBEeHb y3HaBa€MOCTU 55 16,8%
OpeHIa ¥ TOBapHOTO OpeHaa
noprdens — YpoBeHb KaHHUOATU3a1UN
MPOAYKLMU B KATETOPUU
Metpuku, cBA3aHHbIE — [onst KoMIaHUY Ha PhIHKE 47 14,4%
C PBIHKOM B HaTypaJbHOM U IEHEXXHOM
BbIPaXEHUU
— O0beM pbIHKa
Mertpuku, oueHuBawIue | — KoauyecTBo KOHTaKTOB 41 12,5%
NesITeIbHOCTD OTaea — AKTHBHasl KJIMEHTCKasi 6a3a
Tpomax
MeTpuKHu B yIpaBaeHUU — CpenHeB3BelIaHHAsI 41 12,5%
KaHaJIJaMU pacrpeneaeHust IUCTPUOYLIUS
¥ TIpOJaKaMu — KonmuecTBo Touek mpomax
Metpuku B npoaBikeHuu | — Ouenka Bausinus TB- 39 12%
TOBapOB U yCIyT peKIaMbl
— Ouenka 3¢ (GeKTUBHOCTH
MeauakaMIaHui
MeTpuKM B UHTEpHETE — KonuuecrtBo 13 4%
3apeTUCTPUPOBABIIUXCS
TI0JIb30BATeNei Ha TTPOMO-
cTpaHulie OpeHa
— KonuuecTBo s1aiikoB
MeTtpuku — H3meHeHue 1ieH 6 1,8%
B LIECHOOOPa30BaHUU Ha MPOAYKLMIO KOMITAaHUU
Mertpuku, otieHuBatonme | — O6beM MoTpebeHus (KT/4Je. ) 5 1,5%
norpeduTenei — XKenanue
MonpoooBaTh MPOAYKT

HcmouHuk: cOCTaBIEHO aBTOPaMU.

Kak BunHo u3 Tabs. 5, yanie Bcero poccuiickue FMCG-koMnanuu
HCIIONB3YIOT METPUKU, OLIEHUBaIOIIe (PUHAHCOBBIC MOKA3aTeNU Iesi-
TeJIbHOCTU KommaHuu (24,5%), OpeHa U yrpaBlieHHEe TOBaPHBIM IIOPT-
denem (16,8%), poitok (14,4%), nesarenbHOCTh oTaea mpoaax (12,5%),
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nmuctpubymio (12,5%), npoasukenue (12%). Ilo-MHEHUIO peCITOHACH-
TOB, MApPKETUHIOBAsT IESTEIBHOCTD, C OMHOM CTOPOHBI, JOJIKHA TOJIO-
KUTETBHO OTpaXaThCs Ha IMPOAAXKaX M COOTBETCTBEHHO IOJIE PHIHKA,
C IPYroii CTOPOHBI, IOJIOKUTEIbHbIE U3MEHEHUST — YBEJIMYEHUE YPOBHS
OCBEIOMIICHHOCTH O OpeHjie, XKelaHKe MOonpoboBaTh MPOAYKT, YPOBEHb
MPUBEPKEHHOCTH MapKe M Jp. — JOJKHBI HAaOIIOOATHCS U Y ITOTPEOH-
Teneil. AKTMBHOE MCITONTb30BAHNE JaHHBIX METPUK Ha TIPAKTUKE MOXHO
OOBSICHUTh BBICOKO# CTENEHBI0 MX M3YYEHHOCTU, a TAKXKE HAIUYUEM
MOJIHOM MH(OPMALIMU 110 JaHHBIM BUIAM MapKETUHIOBOI aKTUBHOCTH
M3 COOCTBEHHBIX 0a3 HAHHBIX U 0a3 JAaHHBIX KOHCAJITHHIOBBIX KOMIIA-
Huit. KpoMe Toro, Kak OTMETIUT OVH U3 PECIIOHAECHTOB, U3MEPEHNUE TaH-
HBIX METPUK HATIPSIMYIO CBA3BIBAETCS € 3(D(PEKTUBHOCTBIO COTPYIHUKOB
OTAea MapKeTUHIa, UYTO TakKke O0SI3bIBACT MapKeTOJOrOB MCITOJb30-
BaTh JaHHbIE METPUKU B paboTe.

«B Komnanuu 6 yesom menedxucmenm eceeda Ovin OPUSHMUPOBAH HA NPOOANCU,
top line u bottom line, npubvins — mo, umo, Ha moii 832440, 6ydem eceeda. Ecmo
KPI u 'y mapkemonoeos: smo market share, brand awareness, oucmpudyuyus 0as
OCHOBHbIX U HOBbIX NPOOYKOB».

Menemxep mHorornpodwibHoit FMCG-kKoMnaHuu

Hecmotpst Ha TO 9TO (PMHAHCOBEIE TTOKA3aTEIN 3aHUMAIOT JTUANPYIO-
Iee MOJOKEHNE CPEear N3MEePSIEMBIX METPUK, CTOUT OTMETHUTh, UTO 3TO
XapaKTepHO He IJIs Bcex KommnaHuii. Tak, ObLJIO 3aMEUYeHO, UTO Ha MC-
MMOJIb30BaHME METPHMK OKA3bIBAaeT 3HAYMTEIHPHOE BIMSHME CIIeluduKa
1 TTO3UIIMOHNPOBAaHNE TIPOU3BOINMOMN IIPOXYKIIN.

«3dect 04eHb CA0JICHO 2080PUMDb 0 KOAUHECMEe — 2AA6HOe, KA1eCmE0, NOMOMY
umo y Hac luxury npodykuus. [losmomy mol He MOJCEM 3AUUKAUBAMBCS HA 00Be~-
Max npooax)c, HaM O4eHb 8ANCHO NOOOEPIUCUBAMb UMUONC, OPeHO awareness, om-
Houerue K 6pendy. Ouenb Hacmo npoeooUM Ka4ecmeeHHble UCCACO08AHUS HAUUX
nompebumeneii. Camoe 21a6H0e — UMUONC OPEHOa».

MCHCI[)KCp KOMIIaHUH, l'[pOI/ISBOZ[HU_Ieﬁ AJIKOI'OJIbHBIC HAITUTKH

[IpuMmedaTeTbHO, YTO KOMIIAHUM B TTOCIIEAHEE BpeMsI MHOTO BHUMa-
HUSI YAESTIOT MApKETUHTOBEIM MCCIIEIOBAaHUSIM, CO3TaHIIO 0a3 TaHHBIX,
KOTOpBbIE MO3BOJISIIOT UM HaKaIlJIMBaTh pa3HOOOPa3HbIe JaHHBIE O MTOTpe-
OuTeINsIX, peIHKE, OPeHIe U TIP. U BHICYUUTHIBATH METPUKH, KOTOPHIC Ha-
MIPSIMYIO BIIASIIOT Ha TIPUHSITHE PEIIeHUI B KOMITaHWH. [1py 5TOM aKTUB-
Hasg paboTa ¢ 6a3aMU JaHHBIX ITO3BOJISIET KOMITAHUSIM PACCUNTHIBATh HE
TOJIbKO OCHOBHBIE METPUKU, HO TaKXXe U 00Jiee CI0XKHBIE.

«Hcenedosanus nomozarom He MoAbKo 6bl0paANb 6EPHYIO KOMMYHUKALUIO U U30e-
JHcamv npeonoumeHuil Meneoxcepa, Ho U NOCMpPoums PUHAHCO8YI0 MOOeAb, K020a
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mbl npuxo0uuls K cmeiikxon0epam U 2080puuib, 4mo ecau 8vl daeme MHe dmu
OeHbeu, smu uHeecmuyuu, mo OusHec uepe3z onpedeieHHoe 8pems HoAyYAem
makoi-mo Genedhum: cmMoabKO KAUEHMO8, MAKYI0 004I0 PbIHKA, MAKYI0 NpU-
Ob116. M 25mo coscem Opyeoii paze080p, HOCKOAbKY ecb CIMamucmuka u modens,
a He MOAbKO MOs udes uau meuma. Jmo oueHv MOUSHbLIL UHCMPYMEHM.

...B Nielsen mHo20 mempuk, s nepeuucauna cetivac moavko ocHosHvle. Taxoce
6 nocaednee 8pemsi O OUCMPUOYUUL UBMEPAIOMCS YRYUleHHble 803MOJICHOCMU,
out-of-stock. Ceiiuac, xoneurno, C&O emecme ¢ Nielsen waenyau ouenv cunvHo
enepeo».

Menemxep MHoromnpoduabHoit FMCG-komnanun

BaxxHO OTMETHTH, YTO MPY paclpeaeSeHN METPUK 110 TPYIIaM He-
KOTOpBIE MMOKa3aTeIu B 3aBUCUMOCTU OT LeNiel MPUMEHEHUST MOXKHO
OBUTO OTHECTH B pasHble TpyIIbl. HampuMep, MeTprKa «y3HaBaeMOCTb
OpeHaa» MOXET ObITh OTHECEHA K IPYIIIIE METPUK, CBIA3aHHbBIX C IPOIBU-
>KEHUEM TOBAPOB U YCIIYT, €CIM KOMIIAHUS UCITIOJIB3YET 3Ty METPUKY ISt
oLeHKH 2P HEKTUBHOCTU ITPOMOAKLIMY UJIM PEKJIAMHOM KaMITAaHUK, WU
K TpyIIe METPUK, OLEHUBAIOIIUX OPEH, €CJIM KOMIIAHUS MCITOIb3YeT
METPHUKY [UIsI OLEHKU TEKYILIETO MOJIOXEHHS OpeHaa Ha PhIHKE UJIM aHa-
TU3HPYET MONIOXEHNE OpeHIa cpean OpeHI0B-KOHKYPEHTOB.

YacTOTHBIN aHAIN3 BCEX BBIIEIEHHBIX METPUK ITOKA3aJ, YTO BCETO
CeMb U3 HUX UCIIOJIb3YyIoTCs 6oiee yeM 15% KoMrianmii (Tabi1. 6), ocTaib-
Hble 80 MeTpUK npuMeHsIIoT He 6otee 10% KoMITaHUIA.

Tabauya 6

TOII-7 MmapKeTHHIOBBIX METPHK, HcHo/b3yeMbix FIM CG-KomMnanusMu
HA POCCHMIICKOM PbIHKE

MapKeTHHrOBbIe METPUKH YacroTa ynoMuHaHuii

O06beM Npoax B HATypaJbHOM U I€HEXHOM BbIpaXXEeHUU 70%

U €r0 TUHAMUKA

Jlons pelHKa 57,5%
YpoBeHb OCBETOMIICHHOCTH 0 OpeHIe 23%

Jlonst OpeHna Ha pbIHKe 18%

Hois ppIHKA B CEIMEHTE 15%
JvHaMuKa LeH Ha MPOAyKLUIO 15%
PenrabenbHocTs nHBecTLMiT ROT 15%

Hcmounuk: cOCTaBIEHO aBTOpaMMu.

Takum o6pa30M, Ha MNEpBOM 3oTari€e SMIIMPUYCCKOIo HCCICIa0Ba-
HUS ObUIU BBISIBIEHBI MapKETUHIOBbIC MCTPUKHU, KOTOPLIC pOCCI/II‘/JICKI/Ie
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FMCG-koMnaHuM UCTTONB3YIOT IJIs1 OLIEHKY CBOEH MapKETUHTOBOM Jes-
TeTbHOCTH. LleTh MHTEPBBIO, ITPOBOAUMEIX B paMKaX BTOPOTO 3TaIa M-
MUPUYECKOTO MCCAENOBaHMSI, COCTOsIa B MOJYyYeHUHU OoJjiee AeTalbHOI
“HbOpPMaMK OTHOCUTEBHO TOT0, KaKuM o0pa3oM poccuiickue FMCG-
KOMITaHUH OLIEHMBAIOT CBOI MapKETUMHIOBYIO AESITeIbHOCTb. IlepBbIit
BOIPOC B UHTEPBBIO OBUT MOCBSIIIEH MOHUMAHUIO TEPMUHA «MapKETHH-
roBble MeTpUKU». IlodydeHHBIE OTBETHl ObUIM MPOaHAIM3UPOBAHBI IO
TpeM OCHOBHBIM MapaMeTpaM: OCHOBHOE CONEPXKaHUE MOHSATUS «MapKe-
TUHTOBass METPUKa», e¢ (PYHKILMS U 1eJIb UCTIOIb30BaHUsA. Pe3yabTaThl
aHav3a MpeacTaBieHbl B Tab. 7.

Tabauya 7
Pe3ynbraTsl aHanu3a onpenesieHnii TepPMUHA «<MAPKETHHTOBbIE METPUKH»
Yro a10? Yro nenaror? s gero?
o [lokasaTenu; TTomoraroT olileHUBaTh st moanep XKy npu-
o KPI; 93¢ HEeKTUBHOCTh MapKe- HSITUSI MAPKETUHTOBBIX
o KBI; TUHTA ¥ MAapKETUHTOBYIO pelIeHUIA;
°

KonuyecTBeHHBIE ITOKA-
3aTeNn;

Ha6op nmapameTpos;
CucreMa rmokasareneii;
MuaukaTopb

NesITeTbHOCTb B KOMIIa-
HUU B LIEJIOM;
TToMoratot uaMepurb
pe3yJIbTaThl MAPKETUH-
TOBOU IeSITeTbHOCTH,
HamnpasJeHHON Ha U3-
MEHEHME BOCTIPUSITUS
OpeHa oTpeoUTENIMU

J151s1 cBOeBpeMeHHO-

rO OTCJIEXHMBaHUSI MTPO-
OJIEMHBIX MECT;

J11s1 cCBOEBpPEMEHHOTO
OTCJIEXXUBAHUS TEHCH-
LIMiA Ha PBIHKE;

J1J1sT OLIEHKHM NesITeb-
HOCTU KOMITaHUH

M pa3pabOTKU JaJbHEM -
1LIei CTpaTeruu pas-
BUTHS,

e Jlna BHeceHUS HE0OXO-
JIMMBIX U3MEHEHUI1 B Te-
KYILYIO CTPATErnio KOM-
MaHWH;

o J17151 BHISIBICHUS CUJTb-
HBIX U CJIa0bIX CTOPOH
KOMITaHUH;

o Jlyist pa3paboTKU CTpaTe-
MY MapKeTUHTa

Hcemounuk: cocTaBlIeHO aBTOpaMu.

AHaJIM3 OTBETOB PECIOHACHTOB MO3BOJISIET C(HOPMYIUPOBATH Clle-
nylolee onpenenaeHue. MapKeTMHIOBbIE METPMKU — 3TO KOJUYECTBEH-
HBIE TTOKA3aTeNIM, WIM MHANKATOPHI, KOTOPHIE TIOMOTAlOT OLIEHUTh 3¢)-
(hbeKTUBHOCTb MapKETUHIOBOM AESITEIbHOCTA KOMIIAaHUM U HEOOXOIUMBI
IJIST CBOEBPEMEHHOTO OTCJICKMBAHUS PBIHOYHBIX TEHIOCHLIMI, aHaIM3a
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KOHKYPEHTOCITOCOOHOCTU KOMMAHWUU, KOPPEKTUPOBKU TEKYIIEH U pas-
paboTKu Moclienyolleit ctpareru KomrnaHuu. B 1ienom npenjioxeHHoe
omnpezesieHNe TEPMUHA «MAaPKETUHTOBbIE METPUKU» OKA3JI0Ch CHHOHU-
MHWYHO OMpeNeeHNI0, KOTOPOe ObLIO BBIPAOOTAaHO aBTOpaMU JAHHOU
CTaTbU TOCJE aHanu3a Tabia. |, HO BKJIIOYaeT B ceOsl JOTIOMHUTEIbHYIO
MHGOPMALIUIO O LIEJSIX UCTIOIb30BAHUST METPUK.

AHanu3upysi OTBEThI peCIOHAEHTOB Ha Borpoc «Krto B Bamieit kom-
MaHWU pelllaeT 3a7a4y OlLleHKM MapKeTHMHTOBOM NESTENIbHOCTH», ObUIO
BBISIBJIEHO, YTO B poccuiickux FMCG-KoMMmaHusX OLIEHKOW MapKeTUH-
TOBOM IESITEIbBHOCTU 3aHUMAIOTCS KaK COTPYAHUKHU OTIEIOB MapKETUHTa
(57%), Tak U COTPyIHUKU Opyrux otaeios (43%), Hampumep, oTaela
TIPOAAK WJIN OTIEJIOB AHATMTUKY U CTPaTeTUIECKOro pa3sutus. Kak mpa-
BUJIO, TIEPBUYHAST OIICHKA MApKETUHIOBOM ESITeTbHOCTY IIPOBOIMTCS CO-
TPYIHUKAMU OTePallMOHHOTO YPOBHS, HAIIpUMeED, OpeHA-MeHeIKepaMu,
TIOCJIE YE€TO MOJyYeHHBIE Pe3yIbTaThl AaHATU3NUPYIOTCS PYKOBOAUTEISIMU
cpentero (79%) u Beiciiero 3BeHa (65%). YacTtoTa O11eHKM MapKeTUHTO-
BOW IeITeIbHOCTH TIpeAcTaBjieHa B Tab. 8.

Tabauya 8
YacToTa olleHKM MapPKETHHIOBOM JAesITeIbHOCTH
E)I(eHeZ[eﬂI)HO ExemMecsuno E)Kel(BapTaJ'leO Olll/ﬂ-l pa3 B roa
29% 85% 21% 14%

HcmoyHuk: cocTaBlieHO aBTOpaMMu.

B GonbiinHcTBe ciayvaeB (58%) KOMIIaHMU OLIEHUBAOT 3(dek-
TUBHOCTh MAapKETHMHTa, OMUPAasICh Ha CYLIECTBYIOLINE METPUKHU. [Ipn
9TOM TOJIBKO B 22% KOMITAHUI CTaHIAPTHBIE MAPKETUHTOBbIE METPUKU
afanTUPYIOTC TOA CIeUUGUKY AeATENbHOCT KOHKPETHOM KOMIIa-
HUU U B 7% — WCIIOIB3YIOTCSI YHUKAJBHBIE, CIIELUATBLHO pa3paboTaH-
HbIE MAPKETUHTOBBIE METPUKH.

3akioueHue

B naHHOI1 cTaThe aBTOPHI MPOAHAIM3UPOBATIM TO, KAKMM 00pa3oM
FMCG-KoMnaHuu, Onepupyoollne Ha POCCUMCKOM PBIHKE, MCIIOJIb-
3YIOT MApKETUHTOBEIE METPHMKM JIJIST OLIEHKU CBOEU MapKETUHTOBO JIe-
sTeJbHOCTU. HecMOTpsl Ha TO YTO SMIMPHUUYECKOE MCCISIOBaHUE ObLIO
OTrPaHMYEHO TOJBKO OJHUM PHIHKOM, B 1I€JIOM Pe3yJbTaThl MCCIeIOBA-
HMSI MOTYT ObITh MHTEPECHBI MIPEACTABUTE/ISIM KOMITAHUI, paboTaIOLINX
W Ha IPYTHUX pHIHKaX, ITOCKOJBKY B BOIIPOCAX OLIEHKW MapKEeTUHTOBOM
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nesteabHocTU peiHOK FMCG siBisieTcss OMHUM U3 TTOKa3aTeIbHBIX U Tie-
PEIOBBIX.

IMocne aHaNM3a MONYYEHHBIX B XOIE MCCIICHOBaHUS HAaHHBIX OBLIO
BBISIBJIEHO, UTO 4aiie Bcero FCMG-KoMnaHuM yIIOMUHAIOT Cpeau MC-
MOJIb3YEeMbIX MapKEeTUHTOBBIX METPUK T€, KOTOpPbIE CBS3aHBI C OIICH-
KO (pMHAHCOBBIX aCIIEKTOB MAapKETUHTOBOI NESITEIBHOCTH, C OIICHKO
OpeHIa, ¢ PIHKOM, a TaKXKe METPUKHU, CBSI3aHHBIC C YIIPaBJICHHEM Ka-
HaJlaMM paclipeieJieHMs 1 npoaaxkamu. JlaHHbIE TPYIIIbI METPUK TakKKe
Ham0OoJjiee YacTO BCTPEYAIOTCS U B KIACCH(UKAIUAX, TPEITOKEHHBIX
HccrIenoBaTesissMu B obactu MapkeTuHra. HecMoTpst Ha To 4TO B Ha-
cTosiee BpeMsl KOJIMYECTBO MapKETUHIOBBIX METPUK MCUUCIISIETCS Je-
caTKaMu, ObI0 oOHapyxkeHo, yTo FMCG-koMmmanum pa3padaTbiBaloOT
COOCTBEHHBIC METPUKH, a TAKXKE CTPEMSITCST aIalITUPOBATh OOIIEN3BECT-
HbIe MapKETWHTOBBIE METPHUKH IO OCOOCHHOCTH PHIHKA U COOCTBEH-
HYI0 KOMIIAaHUIO.

AHaIM3MpPYysI CYIIECTBYIOIINE OIpeneicHNS MapKeTHHTOBEIX Me-
TPUK, aBTOPHI CTaTbM BBIIEIVIN HECKOJIBKO XapaKTePHCTHK, KOTOPBIE
OTJINYAIOT MAapKETHMHIOBBIE METPUKM OT TePMUHA «IoKazaTeau». MH-
TEPECHO, YTO BCE YETBIPE OCOOCHHOCTU MAapKETUHTOBBIX METPUK OBLIN
OTpaXeHBI B OTBETAaX PECITOHACHTOB Ha BOIIPOC, YTO OHU ITOHUMAIOT
MoJ MapKeTUHTOBBIMM MeTpukaMu. boiiee Toro, ecium uccienoBareian
CKJIOHSIIOTCS K HEOOXOIMMOCTH M3MEPSITh METPUKU 1—2 pas3a B rom, TO
Ha TIpakTHKe, KaK IPaBUJIO, MEHEIKepPhl OLICHUBAIOT MapKETUHTOBYIO
NeSITeILHOCTD exXeMecsTaHO (85%). T1pu a3TOM OlleHKO# MapKeTUHTOBOM
TEATEIbHOCTU B KOMITAHUSIX 3aHUMAIOTCS Cpa3y HECKOJIbKO MEHEIKEPOB
Ha pa3HBIX HePAPXUICCKUX YPOBHSX YIIPABICHUSI.

HecMmoTpst Ha TO YTO TTOyYeHHBIE PE3YIbTaThl BO MHOTOM COBIIa-
JAIOT C TEOPETUYECKUMU TTOJOXEHUSIMU, HEJb3s1 HE OTMETUTh OrpaHu-
YeHMS TaHHOTO McciaenoBaHms. JlaHHOe SMITMPUYECKOe MCCIeIOBaHTE
ObLIO KAYECTBEHHBIM, U 3TO 00YyCIaBIMBAET €r0 OCHOBHYIO CIabOCTb.
I'nyOuMHHBIE MHTEPBBIO KaK KayeCTBEHHBIN MeTon cbopa MHMopMauuu
He SIBJISIIOTCS PEINPe3eHTaTUBHBIMU, ITO3TOMY ITOJIyYEeHHBIC PEe3yIbTaThl
HEBO3MOXHO PacIPOCTPAaHUTh HAa BCIO COBOKYITHOCTh KOMITAHUMA, OITe-
pupytomiux Ha FMCG-peinke B Poccuun. Kpome toro, peiHok FMCG
JIOCTaTOYHO Pa3HOOOpPa3eH caM 1o cebe, TO3ITOMY HEBO3MOXKHO OIpee-
JINTh, B KaKOM CTEIICHU OIPOIICHHBIC KOMIIAHWN SIBJISTIOTCS] HanboJee
TAMUIHBIMU U XapaKTepHBIMH IS JaHHOU oTpaciii. TakuM oOpa3oMm,
OIHUM U3 NPUOPUTETHBIX HaMNpaBJICHUI M1 OyIyIIUX UCCIeq0BaHUI
JIOJKHO CTaTh IIPOBEACHNE KOJTMIESCTBEHHOTO MCCIICIOBAHMS IJIST M3yUe-
HUSI MapKeTUHTOBbIX MeTpUK Ha FMCG-pbiHKe.
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