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PO/1b AXXWHINOB B OPMWPOBAHWUU OBPA3A BPEHAA
BbICOKOTEXHOJIOTMYHbIX KOMMNAHWUIA

AyoyobpeHAMHT, NoAPasyMEBAIOLLMIA UCMO/b30BaHUE 3BYKOBBIX 3/IEMEHTOB B CO3AAHUM U MPOABUNKEHUM
6peHA0B, CYMTAETCA OAHUM U3 Haunbonee MEpPCreKTUBHBIX MHCTPYMEHTOB MAPKETUHIOBbLIX KOMMYyHUKaLWNA.
IdHEKTUBHOCTb PEKNAMHDBIX KAMMNAHWIA, MCMO/b3YHOLLMX 3BYKOBOW KOHTEHT, BO MHOTOM OMpesenseTca cnocob-
HOCTbIO 3/IEMEHTOB ayAMobpeHanHra GopMMPOBaTh B CO3HAHUM NOTpebuTenei ycToiumBbIin 0bpa3 bpeHaa.
OfHUM U3 3N1EMEHTOB ayAMOBPEHANHIA, COCOBCTBYIOLLMX PELLEHUIO AAHHON 3afa4u, ABAAETCA AKMHIA. Lie-
b0 [AHHOTO MCCIe0BAHNA ABNAETCA OLLEHKA PO/IU [KMUHIN0B Pa3/IMYHOO CTPOEHUA B GOPMMPOBaHMM 06pasa
OpeHaa BbICOKOTEXHO/IOMMYHbIX KOMMaHWI aa notpebuteneit. 19 JOCTUXKEHUS LEAM UCMONb3YETCA OpUTK-
HaNbHas METOZ0/10TWsA UCCIEA0BaHNA, OCHOBAHHAA Ha COYETAHWUM COLMOMOTMYECKNMX U NCUXODU3NONOTUYECKNX
MEeTOZ0B. Pe3ynbTaTbl MCCNeL0BaHMA NOKa3bIBAIOT, YTO HAMBONbLUEE KONMYECTBO NONOKMTENbHbIX ACCOLMALI
C BXKMHITIOM U C BpeHZ0M 0becneymBaeT UCNOb30BaHWE AKMHINA C 3Ur3aroobpasHbIM CTPOEHUEM.
KnioueBble cnoBsa: AxWHI, 06pa3 6peHAa, BbICOKOTEXHONOTMYHbIE KOMMAHUK, ayAMOBpeHAMHT, udpo-
BOM MApPKETUHT.

The role of jingles in forming a high-tech company brand image

Sonic branding, which implies the use of sound elements in brand creation and promotion, is considered
to be one of the most promising marketing communications tools. The effectiveness of advertising campaigns
using sound content is largely determined by the ability of audio branding elements to form a stable brand
image in the consumers’ minds. Jingle is one of the audio branding elements that contribute to solving
this problem. This study aims to assess the role of jingles in forming a high-tech company brand image.
To achieve the goal, we use an original research methodology based on combination of sociological and
psychophysiological methods. The results of our study show that the largest number of positive associations
with a jingle and with a brand is ensured by the use of a jingle with a zigzag structure.

Keywords: jingle, brand image, high-tech companies, audio branding, digital marketing.
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Vcnonb3oBaHMe 3BYKOBBIX 9JIEMEHTOB CYMTAETCS OFHNM 13 Hanboree IepCreKTIB-
HBIX HaIlpaBJIeHUII pa3BUTUA OPEHAVMHIA ¥ MapPKeTVHIOBBIX KOMMYHUKanuii [Jackson,
2003; Gustafsson, 2019]. ITpomecchl co3ganns 1 yrnpasaeHusA OPEeHJOM C UCIIOIb30Ba-
HIEM ayJAMOKOHTEHTA Ha3bIBAIOTCA B MuTeparype ayanobpenauurom [Haaksman F. et
al., 2017].

VHTepec K ayAMoOpeHAVHTY ONpaBJaH C MPAKTUYECKON TOYKM 3PEHMUA: aKTyajlb-
Hble JJAaHHBIE TI0 POCCUIICKOMY PBIHKY PeK/IaMbl CBUJIETETIbCTBYIOT O TOM, YTO PeK/IaMa
Ha pajyo AB/IAeTCsA Haymbosee CTAOVIBHBIM M3 TPAAMIMOHHBIX KaHAa/lOB MapKeTVH-
rOBBIX KOMMYHMKALIUIL, B TO BpeMs KaK ayAMopeK/IaMa B OHJIAlH-CepBUCaX AB/IACTCA
CaMbIM OBICTPOPACTYIIMM CETMEHTOM 11M(POBOro pekamMHoOro peiHka [O6beM pekia-
MBL..., 2019].

C yBenmueHreM MHGOPMALMIOHHOTO IIyMa JIIOZIM CTAaHOBATCA Bce Ooyee TpeboBa-
TEIbHBIMU K HOTPeO/I1eMOMY KOHTEHTY, II09TOMY HeIPaBWIbHO paspaboTaHHas ay-
IMOpeKIaMa MOXKeT OCTaThCs He3aMedeHHOM [Jackson, 2003]. MapkeTonoraMm Heo0Xo-
MO pelIaTh CIOKHYIO 3a/jady pa3pabOTKy ayMOKOHTEHTA, KOTOPbIi ObLI OBl OfHO-
BPEMEHHO Y3HaBaeMbIM, 3a[IOMIHAIONIVIMCS VI IO3UTUBHO BOCIPVHIMAaeMbIM Iie/IeBoit
aypuropueit [Gustafsson, 2015]. OgHUM U3 MHCTPYMEHTOB pelLIeHNs 9TOI 3aJa4l MO-
TYT OBITH JKVHIJIBL — KOPOTKVE 3BYKOBbIe ()parMeHTBI, BBICTYIIAIOLINE B PO U/eH-
tuduxaropos 6pensios [Haaksman F. et al., 2017].

J>KMHITIBI MHeMOHMYeCkY 3¢ (PeKTUBHBI /I CBSA3U CIOTaHa C OPEHIOM P OTCYT-
CTBUM IPYTUX COCTABJIAIONIVX PeK/IaMbl, KOTOpble MOTYT HaIIOMHUTB 0 Openpe [Yalch,
1991]. OpHako, CyIIeCTBYIOT HOKa3aTe/lbCTBA TOTO, YTO MY3BbIKa MOXET OTBJIEKaTb
OT KOTHUTMBHOI 00paboTku peknamuoit nadopmanym [Park, Young, 1986]. B cBssu
C 3TVM VICIIO/Ib30BaHMe [PKVMHIJIA JO/DKHO OBITD TIIATE/IbHO CKOOPMHMPOBAHO C CAMUM
peKIaMHBIM coobuieHreM. OTB/IEKAIONINIT ¥ HETIOAXOAAIINI IPKUHITT MOXKeT CHUSUTD
a¢pdexTuBHOCTD pekamHoro coobmenns [Chiranjeev, Leuthesser, Suri, 2007].

I[Tpu pa3paboTKe [PKMHIIA BaKHO IIOHMMATh aTpUOy ThI OpeH/ja M ITOCTAPaThCs Y4ETKO
BBIPAa3NUTh 3TN aTpuOyTHI Yyepes HxuHII [Sound and Brand..., 1999], mpopa6oTats a1e-
MEHTHI iM3ailHa [PKMHITIA B COOTBETCTBMM ¢ 0cobeHHOCTsIMU OpeHpia [Jackson, 2003].
TaxyMu sneMeHTaMM, HalIpUMep, ABJIAIOTCA TOHAJIbHOCTD, CTPOEHME Y [/INHA IKUHIJIA.
OMONMOHATBHYI0 OKPACKY [KVHITIY 3a/jaeT TOHATbHOCTD (Ma)KOPHas W/IV MUHOpPHAs)
[Kellaris, Kent, 1993], a Tax>ke ero cTpoeHue: BOCXOAAIIAsA IIOCTIE0BATETbHOCTD 3BY-
KOB YBeIMYNBAaeT 3MOLMOHATbHYI0 MHTEHCUBHOCTb MY3bIKaJIbHOTO (pparMeHTa, My-
3bIKa Ha BBICOKVX YaCTOTAX BOCIHPUHMMAETCS, Kak 0ojlee c4acTInBasd, B TO BpeMs Kak
HUCXOJAIIAs [IOC/IeJOBAaTe/IbHOCTD 3BYKOB, HAIIPOTUB, ycroKansaeT [Bruner, Gordon,
1990]. JI>KMHIIBL € 3Ur3aroo6pasHbIM CTpOEHMEM, KaK, HalpyuMep, y komnanun Intel,
CTIO)KHee BOCIIPMHVMAIOTCA U 3aIlIOMUHAIOTCS, OffHAKO, aCCOLMMPYIOTCA C HOBU3HOIA,
a IIOTOMY peJIeBaHTHBI [ BBICOKOTEXHOIOTMYHBIX KoMnaumit [Krishnan, Vijaykumar,
Kellaris, 2010].

HelipoMapKe TMHTOBBIX MICCTIEJOBAHNII BOCIIPUATHUSA IPKVHITIOB [JO HACTOAIILETO Bpe-
MeHM He IIPOBOAMIOCH, XOTs OTHE/IbHbIE aCIeKThl BOCIPYUATIAA 3BYKa B peK/IaMe 13y-
Ya/IMCh: HAIIPYMep, B OHOM V3 OIyO/IMKOBAHHBIX MCCIEIOBAHNII C IOMOIIBIO aii-Tpe-
KUHTa, QUKCUPOBAHNUA BBIPOKEHWIT JIMIA, @ TAKXKe M3MEPEHNUs KOXXHO-TaJIbBaHI4e-
ckoit peakuyy (KI'P) ObI1o BBIABIIEHO, YTO BepCUs BUAEOPEKIAMBI C MY3bIKa/JIbHBIM
COIIPOBOXK/IeHMEM BbI3bIBasa OOJIbIIIE SMOLINIL Y PECIIOHICHTOB, IIPU 9TOM 06e Bepcun
peK/IaMbl PeCIOH/IEHTBl CMOTpPE/IN C OAVHAKOBBIM BoBiedeHueM [Cuesta, Martinez-
Martinez, Nino, 2018].
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[lJis1 mccmenoBaHms poay IHKUHIIOB B opMupoBaHnu o6pasa OpeHIa BBICOTEXHO-
JIOTMYHBIX KOMITAHUI OBUIO IIPOBEJEHO /IBYX9TAIIHOE SMIIMPUYECKOe VICCIeOBaHMe' .
Ha nepBoM sTarie pecliOHAGHTHI IPOCIYLUINBANIN POIMKU B HEJIPOMapKeTUHTOBOM J1a-
6oparopun, Ha BTOPOM 3Talle — 3aMOIHSIA aHKeThl. B HellpOMapKeTMHTOBOIT YacTh
UCCTIeOBAaHUY TPUMEHSIINCh METOMbl KOMMYECTBEHHOrO cOOpa JaHHBIX: M3MepeHUs
6110971eKTPUYECKOI aKTMBHOCTHU TOJIOBHOTO MO3Ta € IIOMOIIBIO 3/IeKTPOo3HIedaorpa-
¢uu (93I), B couMonornyeckoit YacTy IpoOBOANIOCh AaHKETHPOBaHNeE PECIIOH/IEHTOB,
BKJII0YaBIIlee BOIIPOCHI Ha CYObeKTUBHYIO 3aIIOMIHAEMOCTh POJIMKOB, @ TAK)Ke Ha CBO-
60/ HBIE ACCOLMALINY C POMKAMU U OpeH/JaMIA.

O611iee KOMMYIECTBO YYaCTHIKOB MCCTIEOBAHNUS COCTABUIO 18 YenmoBek.

B KauecTBe CTUMY/IbHBIX MaTepPHAJIOB B MICC/IENOBAHNM CTIONTb30BA/INICh PeKTAMHbIE
AyAMOPOJINKY JEBATI MEX/[YHAPOJHBIX M POCCUIICKIX BBICOKOTEXHOTIOTMYHBIX (B TOM
4JIC/Ie aBTOMOOVIBbHBIX, Te/IEKOMMYHMKAI[IOHHBIX, KOMIIBIOTEPHBIX) KoMIaHmit. Kax-
JIbIiT 3 POIMKOB BK/TIOYAJT IKMHIT OpeHpia.

Pe3y/nbTaThl aHKeTMPOBAHMS IIPECTABIEHBI B a6l 1%,

Ta6muma 1. PesynbTaThl aHKeTMPOBAHNA IOCIe IPOBeleHUs McclefoBaHus (obmee Kommde-
CTBO PeCIOHIEHTOB n=18)

LI CB060gHbIE aCCOIVIALINII
Bpeng, 3aMIOMMHAEMOCTD
PpeKIaMupyeMbIit B C IKMHTIOM C 6peHpoM
e3 .
EaVIMOIDTNEG T C nonckaskoit | TTomoxu- Orpuna- Ionoxu- Orpuna-
Te/IbHbIE Te/IbHbIE Te/IbHbIE TeIbHbIE
AUDI 5 7 6 6 17 0
BMW 6 11 9 5 15 2
Intel 4 10 14 0 15 1
LG 6 9 13 2 11 3
Mazda 8 14 8 6 11 5
Meradox 2 7 9 5 10 5
Samsung 4 10 10 3 15 0
Sony 1 8 7 2 16 1
CBsA3HOM 1 12 7 3 7 7

Ponuk 6penna Mazda, oljeHeHHBIN Kak Hanbo/Iee CKY4HBII U 3aTSHY THIL, TEM He Me-
Hee MMeeT HaMOO/bIIYI0 CyOBEeKTUBHYIO 3alIOMMHAEMOCTD (II0C/Ie MCCIefoBaHus 6e3
MOZICKa3K) O HeM BCIIOMHIIN 8 PeCIOH/IEHTOB, C mofcKaskoi — 14). [bxkuurn Mazda
ABJIACTCA JMAEPOM IO KOMMYECTBY HEeraTMBHBIX accommanuii (6 u3 18), omHako aro
He SIB/IAETCS IPENATCTBUEM I 3aIIOMUHAHNA JPKMHIJIA: TeCT Ha CIIOHTAaHHOE 3HaHUe
HOKas3aJI, 4To MKUHIT Mazda y3namu 6ojee I0/I0BMHBI pecrioH/ieHToB (10 u3 18)

Tect Ha cBOOOAHBIE accoLmanuy MMoKasas, 4To i 6pera Intel Habmrofaercs Han-
Oorblilee COBIafieHMe 1I0 KOIMYECTBY HMOIOKUTENbHBIX CBOOOIHBIX acCOLMALnii y pe-
CIIOH/IEHTOB C PKMHITIOM 1 ¢ 6peHyioM (14 n 16 cootBeTcTBeHHO). KpoMme Toro, fyxmHII
Intel nMeeT 3u3rasroo6pasHoe CTpOeHNe, M MMEHHO 9TOT J>KMHITI PECIIOHEHTBI Yallje
XapaKTepy30BaIy KaK TeXHIYIHBII, TEXHOMOTMYHBIN (6 PeCIIOH/IEHTOB), 9/IEKTPOHHBII
(2 pectionpenTa), udposoii (1 pecrioHzeHT).

' Omnupuueckoe uccnedosanue nposedeno na 6ase nabopamopuu AO «Hetipompenon.

2 CocmaeneHo asmopamu Ha 0CHO8e 00pabomKu ankem.
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[IpoBeneHHOE HePOMaPKETMHIOBOE TECTUPOBAHME AYMOPOIUKOB He MO3BOMIIO
HONMY4NTH JIONOMTHNUTEbHBIE Pe3y/IbTaThl, CBUAETENbCTBYIOIME O PA3AMIMAX B BOC-
HOPUATUN POIMKOB. DTO CBA33HO C TEM, UTO IIPY aHa/IM3e OMO03TeKTPUYECKOI aKTVBHO-
CTM MO3Ta BCeX PeCIOH/IEHTOB (IpuMep Ha puc. 1) He yiamoch 0OHApY>KUTb BbI3BAHHBIX
HOTEHIIMAJIOB, TO €CTh CTAOBIX VM CBEPXCIA0BIX peaKIMil MO3Ta Ha BHEIHME CTUMY/IbL.

R} S ;1)

Trials

a0 400 S0 600 TOOD  BOO
Time {ms)

Puc. 1. brosnekTpnyeckas akTMUBHOCTb MO3Ia peCIOH/IeHTa X B MOMEHT IIPOCTYIUMBAHNUA PO-
nuKa 6peHpa Sony

C y4eToM TOTO, YTO BBI3BaHHbIE IOTEHIIMA/IBI He OBl OOHAPY>KEHBI HU B OfHOM
U3 3aMepOB, NIOTYYECHHBIVl pe3y/lbTaT He O3HaYaeT TO, YTO ay[[MOPO/IMKI He BbI3bIBa-
10T MHTepeca. bosiee BepOATHBIM 00bsICHEHMEM SB/IAETCS HEBO3MOXXHOCTD IOTyYeHNs
TOYHBIX OIIeHOK BOCIIPUATHUA 3BYKOBBIX PEK/TAMHBIX CTMMY/IbHBIX MaTepyasoB C IOMO-
IIbI0 METOJIa BBI3BAHHBIX ITOTEHIINMATIOB, JAIOIIET0 XOPOIlie pe3yNnbTaThl Py OlleHKe
BOCHPUATHA BUEOPeKIaMbl [AHUCUMOB 1 Ap., 2016]. [Ina TecTMpoBaHsA 3ByKOBOTO
PEKITaMHOTO KOHTeHTa TpebyeTcs pa3dpaboTka HOBBIX METO/IOB aHA/IN3a PETUCTpUpye-
MBIX ICUXO(MU3NOIOTNYECKUX JaHHBIX.
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